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CONTACTS
Web site www.erm.com
E-mail kate.rogers@erm.com (Global Communications Director)
GlobalHQ  2nd Floor, Exchequer Court, St Mary’s Axe, London EC3A 8AA, UK
Tel +44 (0)20 3206 5200
Fax +44 (0)20 3206 5440

Directors John Alexander (Global CEO)
Philip Gore-Randall (Non-Exec Director & Chairman)
Robin Bidwell (Non-Exec Director & Honorary President)
Ownership  Private (partnership model - c10% of staff are partners) with 57% private equity stake held by Bridgepoint

Capital
Founded 1971 (UK)
VITAL STATISTICS 2008/09 2009/10

Proportion of group turnover in env. consulting

Turnover (gross), group*®

Turnover 3-yr growth, group

Turnover, env. services (inc. env. consulting)

Turnover, env. consulting (as defined by EA) “s’
Turnover 3-yr growth, env. consulting &
Operating profit (EBITA), group %
Operating margin, group (% of gross turnover) 9&
Staff, group (at FY end)

Staff, environmental (at FY end)

Turnover per head, environmental

Contracts, environmental

Average contract value, environmental

GLOBAL REVENUE BREAKDOWN GLOBAL EC REVENUES*
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EC SERVICE AREA BREAKDOWN EC CLIENT OVERVIEW
Climate
change &
Other energy Government &
16% 10% Other regulators
20% 15%
Water and waste Cont. land
10% ) )
20% Financial, Energy &
professional & utilities (inc.
service sector waste)
s 10% % 15%
Env. management, w EIA & sustainable ] vp
compliance & due development Construction, Mining, manuf.
30% property & & process
20% o transportation industries
20% 20%

Notes: *Financial figures based on FY ending 31 March (2009/10 figures = 12 months to 31 Mar '10); group figures as reported in US$. [Trading
PBBIT = profit before bonus, interest, tax and amortization of goodwill]
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Key services
Internally, services are organised around five main business
lines - sustainability & climate change, impact assessment
& planning, performance & assurance, transaction services
and contaminated site management. Niche environmental
services outside of core consultancy include certification &

verification (CVS) and information solutions

Key global clients
BG Group, Chevron, Coca-Cola, Dow Chemical, Eurasian
Natural Resources Corp., Honeywell, Mitsubishi Corp.,
Repsol Exploration, Syngenta, Whirlpool Corp. [Biggest
global contract = $10m in FY 2009/10]
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For further details see EA's article archive for ERM - http://environment-analyst.com/458
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REGIONAL ANALYSIS OF EC BUSINESS

Global env.

revenue:
$440m
EC: $410m

GEOGRAPHICAL FOOTPRINT

ERM has ¢130 offices across 40 countries; the global business is organised around four major regions, as follows:
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OVERARCHING INSIGHTS

+ One of the sector's founding members, ERM has been active in env. consultancy for nearly forty years, positioning itself as
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To order the full report, Global Environmental Consulting
Strategies and Competitor Analysis 2011,
please visit our website at:

www.environment-analyst.com/global




